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A compilation of the Moulding & Millwork
Producers Association’s Services, Benefits, and
Activities.
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Import/Export Activities
Equipment & Technology Sessions
Advertising Promotions with Media
Sales & Production Training Seminars
Trade Missions/Trade Calls Overseas
Peer Networking & Information Sharing
Wind Load Resistance Door Frame Certification

Plastic Moulding & Trim Standard/Certification
Authorized Use of WM® Designation
Cross-Industry Industry Gatherings
Fire-Rated Door Frame Program
Plant Tours & Technical Sessions
Raw Material Supply Missions
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MMPA ACTIVITIES & MEMBERSHIP BENEFITS

As a member of the Moulding & Millwork Producers Association, you will
find valuable benefits and services while engaging with the membership and
supporting our industry. With your support, we can grow and build a
stronger force, enabling MMPA to stay on top of the current trends and
share valuable information that you, as a manufacturer/supplier, need to
prosper. Networking, standards, and technology are only a small part of this
Association; once you become active within the group, you and your
company will thrive as you build cross-industry support and contacts.

MEMBERSHIP EVENTS

In the spring and the fall, the MMPA meets to network, discuss industry
topics, gain the latest information on how the moulding and millwork
business is changing, and ask what our Association needs to be on top of for
the future good of the industry. Providing these meeting opportunities
twice a year allows our membership to attend at least one of these events, if
not both. These programs offer a wealth of information while providing
contact time between our Manufacturing and Associate (supply) members,
and our manufacturing members and their competitors.



MEMBERSHIP EVENTS (continued)
By attending these events, our members connect and gain insightful

knowledge to navigate in the highly competitive moulding and millwork
market. Both MMPA in-person events are focused solely on the moulding
and millwork market, raw material supply, logistics, economy, and
operations.

SPRING: WM® Millwork Marketplace — A series of panels discussing
domestic and international manufacturing, raw material supply, and
distribution. Other topics typically addressed are the economy, housing, and
safety. One component of the spring program is the Foreign & Domestic
session where we explore the market temperature of each region in North
America along with international locations. The WM® Millwork Marketplace
rotates around North America in downtown or resort settings.

FALL: Fall Tech Ed & Plant Tours — This program delivers technology
sessions coupled with plant tours of sawmills, secondary manufacturing,
and distribution facilities around the USA. Occasionally, the MMPA holds a
PIE component in conjunction with the fall program. The Productivity
Information Exchange (PIE) is a series of one-on-one appointments between
key moulding and millwork manufacturers and suppliers in a private 45-
minute session on a topic of the manufacturer’s choice.

VIRTUAL: The MMPA offers virtual sessions throughout the year: Millwork
Minute and the Online Leaders Forum.




PROMOTION

MMPA gains national and international exposure for its members and their products
through U.S. and overseas trade show exhibits and trade missions. All members are
encouraged to provide the MMPA with company literature or brochures for the
Association to display and promote their company abroad or within the states.

MMPA's website is yet another promotional gain for its members. Links are
available from our site to yours. A searchable database that the public can access
has been set up for anyone to locate products and ideas for D-I-Y.

Our monthly E-newsletter is sent to our membership and outside subscribers
(industry-adjacent companies) promoting WMA® members. The E-newsletter
provides members with Association updates, new member listings, member
advertisements, program announcements, trade shows, and industry reports

Industry trade magazine advertisements are yet another way the MMPA seeks out
exposure for our members’ products.
Direct email advertisements to the members are part of the ongoing marketing
campaign.

Articles and publicity in consumer trade publications/E-news reach over one
hundred million readers annually. MMPA works with DWM Magazine on several of
our events, and your testimonies from participating in our events help get your
name and your company’s name out into the industry.

As a member of the MMPA, DWM Magazine offers advertisements at a discounted
rate. MMPA is also working with other trade publications for discounts to be
received by MMPA members. Please ask which publications they are.

The MMPA promotes its membership at international trade shows and provides a
detailed listing of each member to include company representative contact
information for sales inquiries. Sales leads collected from trade shows are placed on
the MMPA website for all members to review and follow-up on.




CROWN CLUB

The Crown Club is an incentive program for members who take that
extra step to become more involved in the Association. Essentially,
members are rewarded for attracting new companies to join the
MMPA.

Members may earn discounts on meeting registration fees, free
advertising in the newsletter, and on the Association website.
Members can even earn free airfare within the continental United
States. The Crown Club offers numerous incentives—ask a staff
member for further details.

AUTOMATION & TECHNOLOGY

The Association monitors and reports on technical advances in
production methods and machinery.

Networking is a key factor in this industry. MMPA provides a supplier
link between Manufacturing members and Associate supply
members.

Currently, the WM® staff conducts one technical program annually.
We are working to provide 2-3 technical sessions around the country
for a larger base to attend and benefit from. Production managers,
sales managers, and human resource representatives would all
benefit from our upcoming technical programs as we dive into HR,
production, safety, and automation.



LITERATURE & BROCHURES

The MMPA offers various pieces of literature for members to use at a
reduced cost. Members may order via email by contacting a staff member
or by calling the office. Members may also opt to ship their customers the
MMPA's pattern book and then request the invoice be sent to their office.

The WM®, HWM®, WDMF®, and PWM? pattern catalog(s) offer the most

popular MMPA profile patterns used in the industry. These copyrighted

industry profile numbers designated by the MMPA may be used by the
membership in their marketing/promotional materials.

Foreign promotional brochures (multi-language — English, French,
German, Japanese and Spanish) are used for assorted trade shows.
Members may request these items when in stock, paying only the
shipping/handling fees to receive the brochures.

Invoicing is available for members only. Members may email their order
with shipping and billing instructions to a MMPA staff member to make for
an easy literature transaction. After your shipment is sent out, an invoice
will follow to the billing address indicated. Members should visit the MMPA
Bookstore on the website for available pattern books, etc.

20-Minute Fire-Rated Frames Certification

As a member of the MMPA, you have free use of our standard and
certification program with NAMI in relation to our 20-Minute Fire-Rated
Frame Standard/Certification and positive pressure outline. Thus, as a
member, you will not have to incur the normal cost of approximately
$25,000-$30,000 U.S. per test if you need to certify a fire-rated door frame.
Instead, you can use the MMPA Standard and Certification. Although this
program is free to use by our members under the umbrella we have with
NAMI, you will incur costs to participate in the program such as purchasing
fire-rated labels and the ongoing inspections which must take place to
maintain your certification. The MMPA 20-Minute Fire-Rated Frame
Program offers huge savings to all manufacturers.
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GOVERNMENTAL AFFFAIRS
MMPA follows developing legislative issues and reports to the membership.

MMPA encourages the conservation of raw materials and has issued an
Environmental Position Statement.

MMPA will coordinate with other organizations to set up a congressional “Fly In”
day to meet with U.S. government representatives on issues related to the
moulding and millwork industry.

ACP PROGRAM
The MMPA works to provide our members with international exposure via product
literature, overseas trade shows and multi-language marketing. With our link to the
global marketplace, WM® members may travel overseas attending trade exhibitions
and conducting trade service calls to potential customers via our ACP Program. The
ACP Program offers manufacturers based in the U.S. the opportunity to network
overseas and branch out to new business contacts at a greatly reduced rate by
reimbursing a percentage of a company representative’s travel costs.
Transportation, hotel accommodation and meal per diem factor into the
reimbursement program based on the country of travel.

The ACP Program is offered on a first-come basis for select trade shows and trade
missions until the funding set aside for each program is depleted. Members may
send as multiple company representatives to participate in the program, however
only one representative will be reimbursed. Talk to a staff member for participation
details; visit the MMPA website for a list of the trade shows and trade missions.

RAW MATERIAL SUPPLY
MMPA actively monitors the lumber supply and price situation and provides
domestic and world lumber resource information including alternative species and
sources of supply.

MMPA has organized fact-finding missions to various countries such as New
Zealand, Chile, and Russia. MMPA's Foreign & Domestic Chairperson heads up
these programs. Watch for announcements in the E-newsletter when the next Raw
Material Supply Resource Program will take place.
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EMPLOYER / EMPLOYEE RELATIONS

MMPA provides seminars for employer/employee relations. MMPA also
monitors and reports on practical and effective employment policies. The
Association has teamed up with Vigilant for questions or issues relating

to human resources, safety, union organizing, employee relations,
workers compensation, employee handbooks and benefit plans.

MMPA supports Vigilant in an Annual Wage & Fringe Benefit Survey
which includes wage rates for various operations positions and fringe
benefits for union and non-union plants.

The MMPA’s E-newsletter offers quarterly safety articles. Additionally,
MMPA offers live safety sessions both online and during the in-person
events (fall or spring).

Business management training (upskilling) functions are available at the
membership meetings via live sessions, workshops, seminars and/or
online in a virtual setting.
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OFFICE DEPOT PROGRAM

MMPA members can benefit from the alliance between the Association and the
office supply company, Office Depot. Founded in 1995, Office Depot Business
Division was established to address the specific needs of small, medium, large,
and national businesses. Members will receive substantial savings on office needs.

CONNECT WITH US ON SOCIAL MEDIA
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Moulding & Millwork Producers Association
(MMPA)
1282 Stabler Lane, Ste. 630 #146
Yuba City, CA 95993
PH: +1-530-661-9591
WEB: www.wmmpa.com




